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Black Mission Figs

WashingtonCaliforniaSaturns

IsraelTaiwanMexicoLychees

Dinosaur Eggs

Org. Peach/Nect

Org. Red Flames

Org. Thompsons

Champagne Grapes

Sprite Melons

Mango Nectarines

Orange Seedless

Red, Yellow

Orange Honeydew

OctSeptAugustJulyJune MayApril

Availability sheet 

FRESH FRUITJAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC
Pummelos
Cherimoya
Apple Pear
Kiwano Melon
Plantain
Fruit, Assorted
Passion Fruit
Mango
Kumquat
Red Bananas
Coconut, White
Cactus pear
Coconut, Melissa's
Papaya, Maradol
Volcano Orange
Blood Orange
Feijoa
Papaya 
Pepino Melon
Cara Cara Orange
Guava
Coconut, young
Starfruit, Twiwan
Sapote
Meyer Lemon
Kiwi Fruit
Nectarines, C.J.
Burro Banana
Pixie Tangerine
Plum, Green Gage
Manzano
Baby Banana
Key Lime
Uniq Fruit
Papaya, Strawberry
Persimmon, Fuyu
Watermelon, Yellow
Melon, Chaentais

Fresh Fruit Availability
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NEW PRODUCT SPEC SHEET Today's date:

Commodity Specific Pack CIF PRICE Weight Case Pallet Pallet Case Cube Case Seasonal Peak Peak Label Label
Variety Size Dimensions Tie/High Case Count L x W x H Gross Wt. Available Weeks Size Package Box

Commodity Variety Origin Minimum Ideal Lead-time Organic GAP manual GAP PLU / UPC Shelf Promo Storage Kosher?
order Temp Cert? avail? Cert? Life Pricing temp

Commodity Variety Label roll Label or Ingredients Picture Recipes Nutritional Samples? Digital POP
direction paper? Available? Info Info 30-50 cases Camera? material?

Contact:

Developing a Farm Marketing Plan 
and Selling to a Specialty Buyer

• Identify product, niche
• Seek out Price, 

Consumption trends
• Be able to meet minimum 

USDA grades
• Start with soil fertility & 

water quality
• Get and supervise skilled 

picking/packing crews
• Pre-cool product; shelf life 

extension
• Packaging attractive/useful

• Seek reputable freight 
forwarder

• Seek reliable refrigerated 
trucking 

• Promote your niche, edge
• Know your costs and 

breakeven
• Seek LT relationship with 

buyer
• Minimize risks


